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IMPORTANT DISCLAIMER: 

This form is provided 'AS-IS' without any warranty of any kind, expressed or implied, statutory or otherwise.  Any use of this form is at your own risk.  

While the information contained herein is designed to provide accurate and authoritative information in regard to the subject matter covered, it is offered with the understanding that the presenter(s) are not engaged in rendering legal, accounting, or other professional service.  If legal advice or other expert advice is required, the services of a competent professional should be sought.

Personal Note from JP:

Overkill?  I think not.  I owe a debt of gratitude to my buddy (and fellow local landlord) Chris Wark for turning me onto this one.

I won’t go into the finer points of the “rent discount program” but read through the document below and you’ll start to see the light.  The long and short of it is that if I want $500/mo in actual rent, I’ll put the rent at $550, and offer a $50 “discount” for timely/early payment.  If they don’t pay on time, they lose their “Discount” (i.e. NOT a late fee, and not subject to local laws on late fees).  This is a HUGE motivator.  
Then I also add a late fee ON TOP OF the discount loss.  Powerful!  If the tenant balks at it at all, I remind them of the how cool it is that we have a “discount program” like this that others don’t offer, and then ask them if they have any reason to feel they might NOT be the kind of people who will keep their discount each month. (
Also, I read this entire document to the OUT LOUD and we chuckle a little together through some of it.  But we part ways with crystal clarity on some of the finer, but important points expressed below.

Study this…and use it.  Trust me.  It works.

The Way Things Work
· You have qualified for our special Discount Rent Program.

· Your discount rent amount is ____ and your ordinary rent amount is ____.

· If your discount rent has not been received in our mailbox by 6:00PM on the _____, then you will lose your discount for that month.  You will owe the ordinary rent amount.
· In order to avoid this, you should mail it 2 or 3 days ahead of time or drop it off in person by 6:00 PM on the ____. 

· We do not accept rent payments in person.

· If we have to call you concerning the rent, it will not be a pleasant conversation.

· On the ____ (5 days past due) a late fee of 10% will be applied to the total rental amount due.

· On the _________________ (10 days past due), if the total rent plus late fees are still not received by us, our attorney will immediately file to EVICT you.  We will also SUE all persons on the lease for the total rental amount due for the rest of the lease.

· An eviction will stay on your credit report for TEN YEARS.  This is BAD.

· Remember it is not our responsibility to chase you down to collect the rent; it IS however your responsibility to bring the rent to us.

· Finally, our landlord style is called F A I R.  We are excellent managers.  We really appreciate you, want to make you happy in your new home and plan to have a long, positive relationship with you.  In return, you should
1. Pay your rent ON TIME.

2. TAKE CARE of the house.

3. COMMUNICATE – this is the key to a positive relationship.

I have read the statements above.  Additionally I agree fully with them and agree to abide by them.

________________________________
__________

Tenant






Date

________________________________
__________

Tenant






Date
